A2A Training

Aspiration to Achievement




PRESENTATION BRIEF

THIS BRIEF WILL EXPLAIN TO YOU HOW YOUR PRESENTATION SHOULD BE STRUCTURED

o The apprentice prepares a presentation and sends to the IEPA (via
shared documents in ACE360) 10 days before this part of the EPAis
scheduled for.

e 10-minute (+10%max) presentation.

e 5-minute explanation of how they prepared for the sales pitch.

e 15-minute Q&A session (IEPA prepares 6 questions which can be
modified).

« Normally delivered on-line via Teams or Zoom, with the apprentice
screen sharing.

= This brief will explain to you how your presentation should be
structured
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PRESENTATION BRIEF

THIS BRIEF WILL EXPLAIN TO YOU HOW YOUR PRESENTATION SHOULD BE STRUCTURED

e You are asked to complete a 10-minute sales pitch.
e Introduce yourself, your role and your company.

e Showcase the organisations products or services. Include
how they differentiate from the competition.

o Cover the 4 KSB areas in detail and give examples and
specifics when you can.

o Then complete a 5-minute explanation of how you prepare for
a sales pitch.
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PRESENTATION

e You need to ensure your presentation covers the following
4 KSBs

o 1. Organisational knowledge

e 2. Product, service and sector knowledge
o 3. Market knowledge

e 4. Digital knowledge

e We have uploaded a mapping document for you, so that
you can check you have included all areas.
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PRESENTATION

e The presentation can be delivered using PowerPoint or
similar.

e This will normally be completed on Teams or Zoom using
screen share facilities when needed.
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PRESENTATION

e TOo summarise:
e 1. Introduction

e 2. Showcase the organisations products or services. Include
how they differentiate from the competition.

e 3. Cover the 4 KSB areas in detail and give examples and
specifics when you can.

e 4. Then complete a 5-minute explanation of how you prepare
for a sales pitch.

5. Summarise and close.

WWW.A2ATRAINING.CO.UK EMAIL INFO@A2ATRAINING.CO.UKVI.0 11.12.22 TEL 01212945153 END POINT ASSESSMENT



PRESENTATION

e The Q&A session

e A I5-minute question and answer session around specific
points that the independent assessor wishes to explore with
the apprentice in relation to their pitch and pitch explanation.
Prior to the presentation and questioning, the independent
assessor will have prepared 6 questions for the questioning
element based on the subject matter.

e However, the questions may be modified to take account of the
presentation evidence.
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WORK-BASED PROJECT

Success tips:

= Practice and prepare.

Suecess 7

Check timings.

~ ® Prepare for the Q&A.

Check the assessment plan and the KSBs.

Check the mapping document.
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